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that has always been available to straight couples. The IRA’s owned by a
deceased member of a married same sex couple can now be rolled over into the
surviving spouse’s IRA, as long as the surviving spouse is listed as the primary
beneficiary of the deceased spouse’s IRA. Adoption of children is now no more
difficult for same sex couples than it is for straight couples. In summary, all of
the benefits of marriage that were previously only available to married straight
couples are now available to married same sex couples.
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Same Sex Marriage
Same sex couples can now legally marry in all 50 states, thanks to a recent
Supreme Court ruling. This is a great victory for American freedom and for the
personal dignity of committed same sex couples. Sexual orientation will no
longer be legal to be used as a basis for discrimination with respect to benefits
that have been available to all married straight couples.
Same sex couples who are legally married will now be able to file joint federal
and state income tax returns. (If you are married, contact your CPA in
anticipation of your next income tax filing.) Spousal and survivor benefits are
now available from Social Security and from pension plans. Assets can now
pass to the surviving same sex spouse utilizing the unlimited marriage exclusion
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Prior to this ruling, financial planning for same sex couples was extremely
complicated and expensive. Even then, there were gaps and deficiencies that
could not be fixed even with the most complicated set of trusts and agreements
that money could buy. But after this ruling, planning for same sex couples has
been transformed to become no different than planning for straight couples.
Those who previously set up the complicated trusts necessary to protect their
same sex spouse may find that it will be best to unwind those documents, opting
instead to rely on existing law for all married couples. (Consult your attorney
for help with the complicated “unwinding” procedure.)
On the flip side, married same sex couples are now eligible to get a divorce and
to suffer all of the related emotional and financial difficulties that result from a
divorce. The current divorce rate exceeds 50% of all marriages. It will be very
interesting to see if same sex couples can break that trend or if their marriage
statistics will reflect the statistics of the general population.
So, if you are a committed same sex couple who wants to be married, you
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should weigh all of the advantages and disadvantages before tying the knot.
This is not a “slam dunk.” As with anything in life, you should enter the
institution of marriage with your eyes wide open. Because we will still see
pockets of resistance to implementing this new freedom it may be advisable to
postpone same sex nuptials until after a couple of court cases have been filed
and won by people who are being denied this basic human right. Freedom to
marry whomever you love will ultimately win the day. But the religiouslymotivated battle against individual freedom and human dignity is not yet over.

underlying securities rises, the lender is quite comfortable issuing a securitiesbacked loan. But when the markets fall, the value of the securities may fall
below the lender’s minimum collateral requirements triggering the margin call.
The lender has the right to demand that the principal balance must be paid down
to meet their collateral requirement.

Securities-Backed Loans
A non-collateralized loan (signature loan, credit card, etc.) always imposes a
higher interest rate because the lender has no recourse if the borrower defaults.
But a collateralized loan (home mortgage, auto loan, etc.) imposes a lower
interest rate because the lender can foreclose on the underlying asset if the
borrower stops paying back the loan. Unfortunately, we are now seeing a
growing trend toward borrowers pledging the securities in their investment
accounts as collateral for their loans in an attempt to keep their interest rate as
low as possible. I’ll explain why this is a risky strategy.

When a house or a car is used as collateral, the value of the collateral is usually
relatively stable or, in the case of cars, subject to a fairly predictable rate of
depreciation. But when securities are used as collateral for a loan, market values
continuously fluctuate, often in very unpredictable ways, introducing a level of
risk to the borrower that may not have been considered.
If the lender issues a margin call, and if the borrower doesn’t have the cash
necessary to pay down the securities-backed loan, the borrower may have to
liquidate some of the very same securities that collateralized the loan in the first
place. But since fewer securities remain, the lender may again issue a margin
call and the borrower can become trapped in a sort of portfolio “death spiral”
that can be very difficult if not impossible to overcome.

Using your investment accounts to collateralize a loan introduces the risk that
market volatility could trigger a “margin call.” As long as the value of the
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I’m not a big fan of securities-backed loans. I consider them to be sort of a last
resort for borrowers, never a first-line strategy for raising capital. If you are in
need of a loan that cannot be collateralized by the asset you are buying, call me.
We will discuss all of your available options and determine the most prudent
course of action for you to take.
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QLAC Strategies
The insurance industry has some of the brightest product development minds on
the planet. That is, perhaps, why they are also one of the most profitable
industries on the planet. It is also why they are able to attract the brightest
minds in the first place! Their most recent product offering is a QLAC
(Qualifying Longevity Annuity Contract). Since it pays a hefty commission to
the sales broker, it will inevitably be foisted on many who may not fully
understand what they are buying.

This product allows you to use pre-tax IRA or 401k money to buy the QLAC, an
annuity that does not begin to pay out a guaranteed lifetime income until your
age 85. There are two big advantages. One is that the money used to buy the
annuity is no longer subject to any Required Minimum Distributions beginning
at age 70-½. The other advantage is that you will be guaranteed a lifetime
income beginning at age 85, an income that you will never outlive.
There are disadvantages, though. The first is that the lifetime benefit to be paid
by the insurance company will be based upon current interest rates. Those rates
are at all-time lows. Low interest rates result in a greatly reduced guaranteed
income stream or a much larger sum necessary to buy that income stream. The
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second disadvantage is that you will forever lose all access to that money as
soon as the QLAC is purchased. The third disadvantage is that you are wholly
relying on the future solvency of that one insurer as well as the health of the
insurance industry in general.

Annuitizing a portion of your retirement income stream is a strategy that should
be thoroughly evaluated before taking the plunge. QLACs, specifically, may be
most appropriate for people who have accumulated way more in their IRA’s and
401k’s than they will need to fully fund their retirement. These lucky folks are,
therefore, looking for strategies to reduce their future Required Minimum
Distributions while using a portion of their money to guarantee that they will
never outlive their income.
But keep this in mind. If you are considering purchasing an annuity, now is not
a very good time. Interest rates are so low that you would be required to turn
over a much larger sum to the insurance company than you would if interest
rates were higher. Interest rates will rise in the future. When they do you would
need less of your hard-earned money to purchase the same level of guaranteed
income stream when compared with an annuity purchased today. Call me and I
will help you determine if this strategy is right for you and if this is good timing
for you to buy an annuity.
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Retirement Funding Sources

Current Mortgage Rates

Theory: By utilizing non-correlated retirement income funding sources from
which withdrawals are taken relative to the strength of their mutual divergence,
it may be possible to extend the duration of the income stream being provided
by a portfolio of securities so managed.

HOME MORTGAGE: The following are the national averages of mortgage
rates (source: Bloomberg Business). Because mortgage interest rates change
throughout each business day, these recent examples will not necessarily be
applicable when you apply for your next mortgage. They are provided for
illustrative purposes, only.

English Version: It is our recommendation that you accumulate between oneand three-years worth of basic living expenses and hold them in cash reserves.
(Even cash reserve accounts should be properly structured. We’ll help!)
During periods of stock market weakness, you should avoid liquidating
investments at a loss. Use cash instead. (You must stay invested if you are to
have any chance for recovery.) During periods of relative stock market strength
you should fund your retirement income needs by taking withdrawals from your
investment portfolio while replenishing your cash reserves for the next time
when (not if) the stock market suffers another significant correction. (Of course,
it is essential to skillfully structure and effectively manage your investment
portfolio. We’ll do that!)
CURRENT RECOMMENDED SOURCES FOR WITHDRAWALS TO FUND RETIREMENT INCOME

RECENT CONVENTIONAL CONFORMING FIXED MORTGAGE INTEREST RATES
30 Year Fixed Rate
Conventional/Conforming,
30-Day Lock
Current
Previous Month
4.17%
4.07%


x

x
x

15 Year Fixed Rate
Conventional/Conforming,
30-Day Lock
Current Previous Month
3.16%
3.20%

There are several other factors that affect the rate of your loan. Such factors include the state in
which the mortgaged property is located, loan-to-value, FICO credit scores, cash-out refinance, highbalance loans, variable-rate loans, government programs (such as FHA or VA loans), non-owner
occupied, self-escrow of property taxes and homeowner’s insurance, etc.

You will need to provide your independent mortgage broker with the following
documents when applying for a loan:
 Signed and dated loan application and mortgage documents.
 Most recent 2 month’s pay stubs.
 Most recent 2 years W2’s and tax returns.
 Most recent 2 months statements on all financial accounts such as checking,
savings, retirement, stocks, etc.
 Property/casualty/liability insurance carrier.
 Official military, divorce, separation, child support documentation (if
applicable).
Web Links
Full disclosure of all the services we provide and all the fees we charge can be
viewed at the following link to our SEC Form ADV Part 2A:

LEGEND
0 - 87: Stop all withdrawals from investment portfolio. Use cash reserves.
88 - 173: Blend withdrawals from investment portfolio and cash reserves.
174 - 260: Take withdrawals from investment portfolio. Replenish cash.

If you like the concept of maximizing the lifespan of your retirement
withdrawals but you do not wish to take on the responsibility yourself, please
consider enrolling in our Strategic Withdrawal Managementsm (SWMsm) service.
We will deal with the management logistics while you deal with your golf
swing.

http://www.colsonfinancial.com/sites/default/files/users/colsonfinancial/pdf/ADVnew.pdf

You may view our privacy policy at the following link:

http://www.colsonfinancial.com/sites/default/files/users/colsonfinancial/pdf/BBB_PrivacyPolicy.pdf

You may review our fee schedule at the following link:
http://www.colsonfinancial.com/sites/default/files/users/colsonfinancial/pdf/FeeSchedule.pdf

You may log in to view your account(s) at the following link:
https://www.trustamerica.com/liberty/desktop/cfi

Please contact our office if you prefer to receive these documents via snail-mail.
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PLANNING AND INVESTMENT ADVISORY SERVICES
When we work with individual clients, we focus on two areas:




“Fee-Only” Financial Planning: Together we calculate what you earn and
what you spend (cash flow), what you own and what you owe (net worth),
and we structure a course of action for the successful achievement of your
financial goals. We have no broker-dealer affiliation. We do not sell any
products. We earn zero commissions and we receive zero 12b1 fees.
“Fee-Based” Investment Management:
We provide affordable
professional investment management with honesty, integrity and exceptional
+
fiduciary care. Our portfolios are designed to be 99% fossil fuel-free. Our
compensation amounts to a small fraction of a percent of the total of all of
your family’s accounts. We strive to earn investment returns at a risk level
that you can accept while keeping the total of all expenses at a minimum.

A) We avoid all financial products that pay commissions. Product
sponsors charge higher expenses in products that pay commissions.
Higher expenses result in poorer investment performance.
B) The cost for our investment advice is fully disclosed, in actual
dollars, not buried somewhere in a prospectus as “basis points.”
C) We dispel the myths and misconceptions of any anecdotal advice
that may be dispensed by your well-intentioned friends or relatives.
We believe that your financial success will be better achieved with
ongoing professional investment management driven by an unwavering
discipline to remain focused on your goals. If you have neither the time
nor the desire to be a “do-it-yourselfer,” please allow us to be your
fiduciary. We will always place your best interests ahead of our own.
THE FINE PRINT: Subscriptions to this newsletter are available for $120.00 (US funds) per year.
This newsletter does not accept advertising. No compensation of any kind is accepted from any
source for the topics that are presented. Although all information is obtained from sources deemed
to be reliable, there are no guarantees as to the accuracy. The opinions expressed by the author are
not guaranteed. You are strongly urged to consult Colson Financial Group, Inc. prior to your
implementation of any of the strategies or recommendations that are presented. Always consult a
CPA for income tax advice. Always consult an attorney for legal advice. There are no guarantees,
either expressed or implied, as to the performance of any investments or strategies presented. All
investments involve risk. Capital losses can and do occur. Read a current prospectus for each
investment before investing money. The Advisor is directly registered with the divisions of
securities in the states of Colorado, Oregon, Texas and Washington. The Advisor also does business
in numerous other states where registration is not required. You may find more information by
referring to Firm IARD/CRD number 109704 at the following link:
http://www.advisorinfo.sec.gov/IAPD/Content/Search/iapd_OrgSearch.aspx
Ronald Scott Colson, CFP, MBA, President, is registered as an Investment Advisor Representative.
(Refer to IARD/CRD U-4 number 1715364.) Ronald Scott Colson, CFP, MBA, President
maintains CFP license number 046350 that was issued 1993.03.15 by the Certified Financial
Planner Board of Standards. For complete details about all services and fees, please refer to the
Advisor’s “SEC Form ADV Part 2A” and other disclosures available on the Advisor’s web site:
http://www.ColsonFinancial.com
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